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	Text1: Warwick Partners
	Text7: 14704
	Text8: 03/31/2009
	Text13: 
	0: Comprehensive Financial Planning: Warwick Partners provides comprehensive personal financial planning services. Our Investment advisory services, as described elsewhere herein, are part of the implementation process that occurs once the initial planning has been accomplished. The comprehensive planning process involves the following five steps:
 
1. Clarify the client's present circumstances by collecting and assessing all relevant personal and financial data.
 
2. Identify the client's goals, challenges, concerns and planning assumptions.
 
3. Provide customized and specific recommendations regarding any of the following, where applicable:
 
· Preparing for financial independence
· Investment strategies
· Estate planning
· Income taxes
· Stock option analysis and planning
· Insurance needs analysis
· Family savings and cash flow planning
· Education planning
· Charitable giving
· Business management
· Debt management
· Employee benefit usage
· Other issues as needed
 
The gathering of information, the review of alternatives and plan development are all done in close conjunction with the client in a series of meetings typically conducted over several months. Proper planning is not a one-time event. Life's circumstances change, goals change and opportunities change over time. Any plan needs to be adjusted and updated to reflect these changes or the plan becomes outdated.
 
Therefore, in our normal planning relationship, we meet regularly with clients to review and update the client's information, to measure progress in key financial areas, and to develop strategies designed to address any changing circumstances. The initial planning should always be seen as the beginning step in a life-long process.
 
4. As the client's plan are developed, we assist in the implementation of the plan, as requested by the    
    by the client.
 
5. We also follow up, monitor and make changes in the plan as circumstances indicate.

	Text12: 
	0: Item 1.D. Advisory Services and Fees

	Text9: Warwick Partners
	Text10: 74-2037472
	Text14: 
	Text15: Investment supervisory services: (Definition: the giving of continuous  advice as to the investment of funds on the basis of the individual needs of each client.)
 
Warwick Partners begins the client relationship by obtaining information necessary to determine suitable recommendations for the client. This information gathering process includes, but is not limited to, the following:
 
Current Statement of Financial Condition (Balance Sheet)
Current Cash Flow Statement
Investment History
Tolerance for Risk
Time Horizon for Pool of Capital
Other financial data that Warwick Partners and Client may deem critical to the analysis process
 
Once data has been gathered, Warwick Partners will develop an investment recommendation which it deems to be appropriate and suitable for the Client, based on the initial data gathering process. Once the Client has approved an investment strategy , Warwick Partners will develop an Investment Policy Statement that will serve as the governing investment strategy document.
 
Warwick Partners believes that asset allocation in the dominant factor in determining total portfolio return. Studies have shown that investment policy decisions explain more than 90% of the variation of the total return, while security selection and market timing account for only a small residual portion of the variance of total returns. Asset allocation is the central theme of our investment process.
 
Suitable categories of investments are selected in accordance with the clients' attitudes about risk and their need for capital appreciation or income production. Within each category, investment vehicles are selected whose characteristics are most consistent with the particular objectives for which the category was chosen. Risk factors of the different investments are considered, particularly in light if the clients' willingness to assume risk. Warwick Partners will utilize  an asset allocation strategy, rooted in Efficient Market Theory, to implement its investment strategy. Warwick Partners does not make an attempt to "time" the market.
 
Warwick Partners, on a quarterly basis, will ask the Client for information regarding any material changes in investment strategy or material changes in financial situation.
 
Client maintains full discretion of the fund group, brokerage firm, custodial plan, trust company or investment plan selection. Thereafter, Warwick Partners will not have discretion in selecting the investment vehicles for management within the portfolio.  Warwick Partners will make its recommendation available to the client and will secure trading consent before executing a securities transaction. 
	Text16: 
	Text17: The specific services and compensation arrangements appropriate to each client, as well as appropriate disclosures, are documented in the Investment Advisory Agreement signed by the client prior to service being rendered. A client's investment advisory agreement will reflect the fee schedule in effect at the time the agreement was executed and may differ from the current fee schedule described below. Fees and/or minimums may be negotiable under certain circumstances.
 
 
                                      FEE SCHEDULE FOR COMPREHENSIVE FINANCIAL
                                              PLANNING AND INVESTMENT ADVICE   
 
For those clients making use of investment management and financial planning services provided by Warwick Partners, the amount of the asset management fee is based on the total amount of assets under management and according to the following schedule:
 
                                      1% of the first $500,000 under management
                                      0.75% of the next $500,000
                                      0.50% of amounts above $1,000,000
 
                                      Minimum initial account size:   $500,000
                                      Minimum Annual Fee:              $5,000
 
Warwick Partners will charge its full advisory fee on all client assets under management, including money held in cash and money market funds, with a resulting impact on the client's return on that money. Clients investing in mutual funds will, in effect, be paying double management fees - the fees to Warwick Partners and the expenses paid to the underlying mutual fund.
 
No fee is charged if the contract is terminated within five days of contract date. Warwick Partners does not take title or custody of clients' funds at any time.
 
Certain individuals, employees and family members of employees will not pay a management fee. All
management fees are calculated on a quarterly basis, are billed in advance, and are payable to its offices in Bryan, Brazos County, Texas. Upon proper termination of his or her account, client shall receive from Warwick Partners a refund or credit for any unused fees previously paid or charged. The management contract may be cancelled by either party upon delivery of written notice to the other party.
 
On-going financial planning services: Financial planning is an on-going process that should last a lifetime. After the initial analysis is done and recommendations are presented to and accepted by the 
	Text18: 





























Item 5. 
Education and
Business
Standards
	Text19: client, on-going planning is a critical service provided by Warwick Partners.
 
For those clients making the use of Warwick Partners' investment advisory services and who maintain  the minimum account balance of $500,000, the cost of financial planning services will be incorporated into the investment management fees. For such clients, there will be no additional charge for normal planning services over and above the investment advisory fees. Extraordinary research or analysis may involve additional costs, which will be negotiated on an individual basis prior to beginning such work.
 
For clients who are seeking on-going financial or business advice, who have less than $500,000 of investments being managed by Warwick Partners an annual retainer arrangement may be negotiated. The annual retainer fee will reflect the time and effort expected to be required of Warwick Partners in providing the anticipated services to the client. A range of client priorities and needs can be easily accommodated through the annual retainer structure. Retainer fees are billed quarterly, in advance.
 
Management of investment advisory accounts not involving investment supervisory services:
Warwick Partners also acts as adviser to certain ERISA plans. Warwick Partners, with assistance of the Plan Investment committee will choose what it considers to be prudent investment choices for the Plan participants. The choices are limited to open end mutual funds and pooled guaranteed investment contract (GIC) accounts. The final decision is that of the plan sponsor. Warwick Partners will also develop a strategy to market the plan to the sponsor's employees. This includes, but is not limited to, pre-plan rollover materials, group employee educational meetings, customized educational materials covering 401(k) in general and the investment offerings specifically; the asset allocation process, retirement planning in general, or any numbers of complementary services agreed to, in advance. Fees typically are negotiated and are dependent on the scope and longevity of the project.
 
Neither Warwick Partners,  nor its related parties, have any compensatory relationship with any of the third party custodians with which it does business.
 
 
 Warwick Partners' general standard of education and business background required of its investment professionals are flexible. Generally, a college degree or an equivalent level of business experience is required. An advanced degree, such as an MBA and/or CFP designation, course work on the graduate level, and/or investment-oriented work experience, may be required for certain positions.
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Item 8.C.(9)
Other Financial
Industry
Activitiesor
Affiliations

	Text21: President and Director:
Hays Glover
Year of Birth: July 21, 1955
 
Professional Designations: 
CMFC - Chartered Mutual Fund Counselor (The College for Financial Planning)
CFS - Certified Fund Specialist (The Institute of Business and Finance)
 
Education:
Trinity University 1973 - 1977, BA
 
Work Experience (previous five years):
President, Warwick Partners 1991 to present
 
 
Vice President, Director and Chief Compliance Officer:
Robert Bruce Sanders
Year of Birth: April 7th, 1967
 
Professional Designation:
CFP - Certified Financial Planner practitioner
 
Education:
Texas A&M University 1985 - 1990, BA - Finance
University of Houston 1990 - 1992, MBA - Finance/Management
 
Work Experience:
Financial Planner, Warwick Partners, Bryan, TX 04/03 - present
Financial Planner, Briaud Financial Planning, Inc. Bryan, TX 03/97 - 03/03
 
 
Warwick Partners is licensed as a general lines insurance agency in the state of Texas and provides analysis and may recommend the purchase of certain life insurance products. This licensing is in addition to our registration as a registered investment advisor. Hays Glover and Bruce Sanders are appointed as agents under this license. Warwick Partners may receive a commission in connection with such sales. Commissions are paid to the firm not to specific individuals within the firm. Clients are not obligated to use Warwick Partners as their insurance broker or agent, or to use any recommended insurance company for any recommended insurance transaction.
	Text22: Item 9.E. 
Participation or Interest in Client
Transaction



























Code of Ethics

	Text23: Warwick Partners or individuals associated with Warwick may buy or sell securities identical to those recommended to clients. It is the policy of Warwick Partners that no person employed by Warwick Partners may purchase or sell any security prior to a transaction being implemented for an advisory account, thus preventing such employees from benefiting from transactions placed on behalf of advisory accounts. This rule does not apply to mutual funds since trades are executed at the closing price at the end of the trading day.
 
Since situations like those described above may represent a conflict of interest, Warwick Partners
has established the following restrictions to ensure tis fiduciary responsibility is fulfilled:
 
1. Any owner or employee of Warwick Partners shall not buy or sell securities for their  personal portfolio(s) where their decision is substantially derived, in whole or part, by reason of his or her employment unless the information is also available in the investing public on reasonable inquiry.
 
2. No employee or owner of Warwick Partners shall prefer his of her own interest to that of the advisory client.
 
3. Warwick Partners gives the unrestricted right to all clients to decline to implement any recommendation or advice rendered.
 
4. Warwick Partners emphasizes the unrestricted right of each client to select and choose any broker or dealer and/or insurance company he or she wishes.
 
5. Warwick Partners requires that all affiliated persons must act in accordance with all applicable federal and state regulations governing registered investment advisory practices.
 
6. Any affiliated person not in observance of the above may be subject to termination.
 
Warwick Partners maintains a personal securities file for each employee of Warwick Partners. This file is updated quarterly. Security holding are cross referenced with client holding.
 
Warwick Partners Code of Ethics sets forth a standard of business conduct required of all employees.
The code mandates honest and ethical conduct at all times.
 
This Code of Ethics supplements the policies and procedures contained in the Company's Compliance Manual.
 
This Code of Ethics reflects the Company's values of impeccable business and personal ethics, respect, teamwork, innovation, and excellence.
 
A copy of Warwick Partners' Code of Ethics is available by request, at no cost.
 
	Text26: Item 10.
Conditions for
Managing
Accounts

Item 12.B.
Investment or
Brokerage
Discretion

Item 13. A.
Additional
Compensation
	Text27: Warwick Partners manages investment advisory accounts and holds itself out as providing financial planning services. Warwick Partners generally imposes a minimum investment dollar amount of 
$500,000 to start and maintain an account. Warwick Partners reserves the right to waive the minimum account condition.
 
Warwick Partners or a related person, may recommend to clients that they buy or sell open end investment shares in which Warwick Partners or a related person has some financial interest. In other words, we may buy, sell and/or own the same mutual fund investments as the client at any given time.
 
 
Warwick Partners may recommend that clients establish brokerage accounts with the Schwab Institutional division of Charles Schwab & Co., Inc. (Schwab), a registered broker-dealer, member SIPC/NYSE, to maintain custody of clients' assets and to effect trades for their accounts. Schwab Institutional provides Warwick Partners with access to its institutional trading and operations services, which are typically not available to Schwab retail investors. these services generally are available to independent investment advisors at no charge to them so long as a total of at least $10 million of the advisor's clients' accounts assets are maintained at Schwab Institutional. Schwab Institutional's services include research, brokerage, custody, access to mutual funds and other investments that are otherwise available only to institutional investors or would require a significantly higher minimum initial investment. 
 
Schwab Institutional also makes available to Warwick Partners other products and services that benefit Warwick Partners but may not benefit its clients' accounts. Some of these other products and services  assist Warwick Partners in managing and administering clients' accounts. These iclude software and other tchnology that provide access to client account data (such as trade confirmations and account statements), facilitate trade execution 9and allocation of aggregated trade orders for multiple clients accounts), provide research, pricing information and other market date, facilitate payment of Warwick Partners' fees from its clients' accounts, and assist with back-office support, record keeping and client reporting. Many of these services generally may be used to service all or a substantial number of Warwick Partners' accounts, including accounts not maintained by Schwab Institutional.
 
Schwab Institutional may also provide Warwick Partners with other services intended to help Warwick Partners manage and further develop its business enterprise. These services may include consulting, publications an presentations on practice management, information technology, business succession, regulatory compliance, and marketing. In addition, Schwab may make available, arrange and/or pay for these type of services to Warwick Partners by independent third parties. Schwab Institutional may discount or waive fees it would otherwise charge for some of these services or pay all or a part of these fees of a third party providing these services to Warwick Partners. The availability to Advisor of the foregoing products and services is not contingent upon Advisor committing to Schwab Institutional any specific amount of business (assets in custody or trading)
 
 
 
	Text28: 
	Text29: Neither Warwick Partners nor any related person receives cash compensation from Charles Schwab and Company or any third party custodian.


